Client Relationship Summary: Lorne Steinberg Wealth Management Inc. June 30, 2020
Lorne Steinberg Wealth Management Inc. (LSWM) is an SEC registered investment adviser. Registration of an
investment adviser does not imply any level of skill or training. There are other types of financial service
professionals such as broker dealers and it is important that you understand the differences. The SEC provides
free and simple tools that allow you to research firms and financial professionals at www.investor.gov/CRS,
which also provides educational materials about investment advisers, broker dealers and investing.

1. What investment services and advice can you provide me? For our retail clients, LSWM seeks to
generate and preserve long-term wealth through well defined, active, investment approaches. LSWM
provides these advisory services to our clients on a discretionary basis, which means that once client
portfolio parameters and limitations are established, LSWM will make investment purchases and sales
without prior consultation with the Client. Our minimum relationship size is $150,000, although certain
exceptions may be permitted.

As part of our standard services, client portfolios are monitored and reviewed frequently based upon
prevailing market conditions, business and world events and changing client circumstances. We also
meet regularly with each of our clients to review all aspects of our relationship, including seeking to
confirm the client’s goals and needs, portfolio performance, and a discussion of our outlook for the
markets. One of the most important strategic decisions we can assist clients with is recommending the
appropriate asset allocation suitable to their particular investment goals and objectives. Our broad
experience permits us to serve our clients in a what we believe is a comprehensive manner, and we are
not limited to only particular types of assets. Our ADV Part 2A Items 4-7 describe our firm and services
in greater detail https://adviserinfo.sec.gov/firm/summary/290262

Conversation Starters:

e Given my financial situation, should | choose an investment advisory service? Why or why not?

e How will you choose investments to recommend to me?

e What is your relevant experience, including your licenses, education and other qualifications? What do
these qualifications mean?

2. What fees will | pay? LSWM charges advisory fees based on a percentage of the client assets under
management. Fees are assessed quarterly in arears. Our current fee schedule is listed in our ADV Part
2A. We base our management fees on a percentage of the market value of the assets in the client’s
account. Clients may also incur custodial fees and brokerage/transaction costs. We also invest, or
recommend that our clients invest, in mutual fund or exchange-traded-fund (ETF) shares and funds
managed by us. Each such fund pays fees, borne by its investors, to the manager of the fund and to
other service providers to the fund. For instance, in connection with LSWM’s management of its own
funds, a performance fee and advisory fee may also apply to such investment. As a result, a client whose
account is invested in a fund will bear the client’s proportionate share of the fund’s fees and expenses
and pay a management fee to us for the same investment. In many cases, the client could invest in the
same fund without paying a fee to us, but would then not have the benefit of the advice, review and
monitoring we provide. Clients should also be aware that LSWM has a financial incentive to increase its
assets under management to increase its fees charged. Our ADV Part 2A Items 4-6 describe our fees in
greater detail https://adviserinfo.sec.gov/firm/summary/290262

You will pay fees and costs whether you make or lose money on your investments. Fees and costs will
reduce any amount of money you make on your investments over time. Please make sure you understand
what fees and costs you are paying.

Conversation Starter:
e Help me understand how these fees and costs might affect my investments. If | give you
$2,000,000 to invest, how much will go to fees and costs, and how much will be invested for me?


https://adviserinfo.sec.gov/firm/summary/290262
https://adviserinfo.sec.gov/firm/summary/290262
http://www.investor.gov/CRS

3. What are your legal obligations to me when acting as my investment adviser? How else does
your firm make money and what conflicts of interest do you have? As a federally registered
investment adviser, LSWM is obligated to act as a fiduciary and always put our clients’ interests ahead
of our own. Acting as a fiduciary means that we owe our clients a duty of care (among other things, to
provide advice in the best interest of our clients based on the client’s investment objective; seek best
execution; provide monitoring/advice over the course of the relationship) and a duty of loyalty. At the
same time, the way we generate revenue creates some conflicts with your interests. You should
understand and ask us about these conflicts because they can affect the investment advice we provide
you. Following are some examples to help you understand what this means. In exchange for
commissions generated by discretionary trading activity, LSWM receives research services from a
variety of brokerage firms. It is LSWM ’s policy to restrict such compensation (termed "soft dollars") to
those products or services that enhance our firm’s ability to render quality advice and service to all of our
clients. Performance-based fees, such as the one charged to the Steinberg High Yield Fund may create
an incentive for our firm to make investments that are riskier or more speculative than would be the case
absent a performance fee arrangement. In addition, performance fees, as well as asset-based fees, may
vary among clients. Accordingly, clients are subject to conflicts of interest by the management of multiple
accounts that follow similar or the same investment strategy. The conflict for the private funds presents
itself at both the client and investor level. Such a conflict may create an incentive for us to favor one client
over another (e.g. allocation of aggregated trades). LSWM has policies and procedures reasonably
designed to mitigate these conflicts. For example, LSWM monitors such conflicts by implementing “best
execution” and trade allocation procedures as well as by maintaining a Code of Ethics. See Items 11 and
12 below. All accounts within a particular investment strategy are managed in accordance with the same
or similar investment process irrespective of fee structure.

Our ADV Part 2A Items 4, 9, 10 and 14 describe our duties and conflicts in greater detail
https://adviserinfo.sec.gov/firm/summary/290262

Conversation Starter:
e How might your conflicts of interest affect me, and how will you address them?

4. How do your financial professionals make money? Portfolio managers are paid a salary plus a
percentage of the fee revenues generated by their client group; as a result, portfolio managers have an
incentive to increase client assets under management.

5. Do you or your financial professionals have legal or disciplinary history? Neither LSWM nor its
management persons have been involved in any legal or disciplinary events that would be material to a
client’s or a prospective client’s evaluation of our advisory business.

Conversation Starter:
e As a financial professional do you have any disciplinary history? For what type of conduct?

6. How do | obtain additional information? LSWM welcomes the opportunity to further discuss our
firm and its capabilities. Please call us at 1-866-876-9888 and ask to speak with one of our portfolio
managers. You may also call us to request the most recent version of our Client Relationship Summary
or our full Form ADV.

Conversation Starter:
e Who is my primary contact person? Is he or she a representative of an investment adviser or a broker
dealer? Who can I talk to if | have concerns about how this person is treating me?


https://adviserinfo.sec.gov/firm/summary/290262
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